
Three (3) Years from the Effective  
Date (October 15, 2007).

Automatic renewals for one-year  
terms unless written notice of  

termination not less than 60 days  
prior to end of the current contract  

year. 

TERM

Niel Cory: Effectiveness to  
Greatness in Doing Deals

Brown Thomas: K, Love and  
Money

S. Slack: Mastering the Art of  
Negotiation

P. Klein: How to do deals that  
increase the vale of your business  

abroad. 

Bauer Wiese: Deals would be Easy  
if it Weren't for Other People

NON-EXCLUSIVE VIDEO  
PRODUCTS

Tom Wiese: The Deal World Super  
Hero

Kendra Richgels: A Whole New  
Deal

Stephanie Unterberger: How to  
Determine Whole Value in your  

Deals

Cory Niel: Deal Maps

EXCLUSIVE VIDEO  
PRODUCTS

Digital File of Each Product via  
Digital FTP File Transfer and/or 1  

copy in CD format

Digital File and/or hard copy of  
each then-current version of the  
Trademarks and a reasonable  

selection of Artwork

Company Z 
DELIVERABLES

Provided that Company Y receives  
the Products and Artwork by  
10/13/07, the Launch will be  

November 30, 2007
LAUNCH

REVENUE SHARE: Company Y will  
pay Company Z a revenue share of  
12% of the first 12 months from  
initial account creation from each  

Acquired Customer.  

EXCLUSIVE ROYALTY: for  
exclusive video products: (A) 35%  
of al la carte net sales for a la carte  
sales to a la carte customers, and  
(B) 20% of membership net sales  

receipts.

NON-EXCLUSIVE ROYALTY: for  
non-exclusive video products: (A)  

10% of a la carte sales for a la carte  
sales to a la carte customers, and  
(B) 12.5% of membership net sales  
receipts for all sales to members of  

Company Y's membership  
programs.

PAYMENTS

Company Y - 
Company Z
Agreement

Note: Company Z may, 
within 60 days of the 
end of each contract 

year elect to license the 
Exclusive Video 

Products on a non-
exclusive basis for the
remainder of the Term.


